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CCCCertified ertified ertified ertified TelecomTelecomTelecomTelecom    Management ProfessionalManagement ProfessionalManagement ProfessionalManagement Professional    
Certification CodeCertification CodeCertification CodeCertification Code    VS-1222    
The Online Course in Telecom Management course gives practical exposure to the 

complex world of telecom management. The course covers the different aspects of 

Telecom management that includes marketing communications, technical knowledge and 

finance side of telecom industry.  

 

Why should one take this certification?Why should one take this certification?Why should one take this certification?Why should one take this certification?    
This Course is intended for professionals and graduates wanting to excel in their chosen 

areas. It is also well suited for those who are already working and would like to take 

certification for further career progression. 
 

Earning Vskills Telecom Management Professional Certification can help candidate 

differentiate in today's competitive job market, broaden their employment opportunities by 

displaying their advanced skills, and result in higher earning potential.  

 

Who will benefit from taking this certification?Who will benefit from taking this certification?Who will benefit from taking this certification?Who will benefit from taking this certification?    
The successful participants are ready to be employed as VAS Manager, Product Manager, 

Project Manager, Business Analyst, Business Operations, Sales Executive, Marketing 

Manager in telecom companies, tower companies, service providers, consulting companies 

etc.  

Test DetailsTest DetailsTest DetailsTest Details    

• Duration:Duration:Duration:Duration: 60 minutes 

• No. of questions:No. of questions:No. of questions:No. of questions: 50 

• Maximum marks:Maximum marks:Maximum marks:Maximum marks: 50, Passing marks: 25 (50%) 

There is no negative marking in this module. 

Fee StructureFee StructureFee StructureFee Structure    

Rs. 3,499/- (Excludes taxes)* 

*Fees may change without prior notice, please refer http://www.vskills.in for updated fees  

Please note that completing the Video based course by EduKart is mandatory to appear in 

this certification exam.  

Companies that hire Vskills Companies that hire Vskills Companies that hire Vskills Companies that hire Vskills Telecom Telecom Telecom Telecom Management ProfessionalManagement ProfessionalManagement ProfessionalManagement Professional    
Telecom Management Professionals are in great demand. Companies specializing in 

Telecom operations are constantly hiring skilled Telecom Management Professionals. 

Various public and private companies also need Telecom Management Professionals for 

their Telecom or IT department. 
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